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Do you need a ! | (e Got 
combustion Ga 

chamber for a 
Utica or Van Wert 
POBT-3 boiler or 
a POBT-5? We 
have it in stock. 


an oil flow @ measurement 


We also have Original Equipment chambers for 
most of American Standard, Burnham, Columbia 
and Crane Boilers, and Bastian-Morley, Fitzgib- 
bons, General Automatic, Gibraltar, Kohler, Koven. 
National Radiator, Loline, New Yorker, Peerless, 
Portmar, Repco, H.B. Smith, Thatcher, Utica, Weil- 
McLain, and Westcott-Snyder Boilers. 

Also, for Bonair, Century Engineering, Delta 
Heating, Oneida Heater, and Thatcher Furnaces. 

Also, for Aldrich, Bradford-White, Ford, 
Thatcher, and John Wood water heaters. 

Also, for Anchor, Federal Oil, Florence Mayo, 
Hardy-Newsom, Liggett. Long, Tharrington, 
Thomas and Vann tobacco curer combustion 
chambers. 





We also manufacture Vacuum-cast combustion 
chambers for Manufacturers. 


Monogram Products Company, Inc. 


731 North 35th Street, 
Philadelphia, Pennsylvania 19104 
215-884-3777 ne eater 
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